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Abstract: This study examines the behavioral aspects affecting strategic decision-making in high-velocity
marketplaces in China, which still needs to be addressed in the current literature. Due to the swift technology
advancements, evolving consumer tastes, and competitive dynamics in China, decision-makers frequently depend on
behavioral characteristics such as risk tolerance, overconfidence, and heuristics to address these difficulties. This
research employs a quantitative methodology, utilising regression analysis to investigate the correlation between
behavioural features and the efficacy of strategic decisions, encompassing their influence on decision-making speed,
precision, and organisational success. The results furnish empirical proof that behavioral aspects substantially affect
decision outcomes, providing practical insights for enterprises functioning in China's dynamic markets. This research
enhances the theoretical comprehension of decision-making processes in emerging markets and has ramifications for
improving decision-making procedures in dynamic contexts.
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1. Introduction

Strategic decision-making in high-velocity markets has attracted heightened interest in management and organisational
behaviour due to rapid technological advancements, changing consumer preferences, and continuously evolving
competitive dynamics inherent to these environments (Pine & Gilmore, 2022; Li & Wang, 2023). In these contexts,
enterprises frequently must make rapid, educated judgements in reaction to unforeseen alterations. In China, high-
velocity marketplaces are particularly dynamic due to the country's significant economic growth, technical progress, and
fast-changing business environment (Chen & Zhang, 2023). Firms in these marketplaces must change swiftly and
efficiently, requiring a comprehensive grasp of the psychological, cognitive, and organisational variables that affect
strategic decision-making processes.

From a behavioural standpoint, numerous psychological and cognitive biases influence decision-making, which can
affect leaders' judgements in uncertain and swiftly evolving contexts. Conventional strategic frameworks frequently need
to be revised in these markets because they depend on stable conditions and linear assumptions (Tversky & Kahneman,
2023). Risk tolerance, overconfidence, and decision heuristics significantly influence results in rapidly changing markets
where variability is incessant and unpredictable (PLOS ONE, 2024). Despite the proliferation of global research on
behavioural decision-making, a notable deficiency persists in investigating these elements within the distinctive market
framework of China (Wang & Li, 2023). Considering China's crucial influence on global economic trends and its unique
cultural and regulatory landscape, it is imperative to bridge this gap and investigate strategic decision-making from a
behavioural standpoint in China's rapidly evolving markets.

1.1 Research Gap and Significance

High-velocity markets are defined by rapid technological progress, evolving consumer tastes, and heightened competitive
dynamics, necessitating prompt and efficient strategic decision-making. Despite extensive research on strategic decision-
making, a notable deficiency exists in comprehending the influence of behavioural factors, including overconfidence,
heuristic reliance, and herding behaviour, on these processes within China's distinct economic, cultural, and regulatory
framework (Chen et al., 2023; PLOS ONE, 2024). Current research predominantly uses theoretical or qualitative
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methodologies, frequently overlooking advanced quantitative techniques like regression analysis to investigate these
occurrences (Wang & Li, 2023). Addressing this deficiency is essential, as China's swift economic transition and market
dynamism necessitate context-specific techniques to enhance decision-making efficacy and organisational agility. This
study aims to offer empirical insights into these behavioural aspects, enhancing both theoretical development and
practical applications suited to China's rapidly changing markets.

1.2 Research Objectives
This study has two primary research objectives:

o To identify and analyse the behavioural factors such as risk tolerance, overconfidence, reliance on heuristics
influencing strategic decision-making in high-velocity markets in China.

e To evaluate the relationship between these behavioural factors and the effectiveness of strategic decisions, using
regression analysis to derive actionable insights.

1.3 Research Questions
This study has two primary research questions:

e  What behavioural factors influence strategic decision-making in China’s high-velocity markets?
e How do these behavioural factors impact the effectiveness of strategic decisions in terms of speed, accuracy,
and organisational performance?

2. Literature Review

The literature on strategic decision-making emphasises the interaction between environmental dynamics and managerial
actions. Studies demonstrate that high-velocity markets necessitate an equilibrium between analytical decision-making
and adaptive methods, with cognitive biases and organisational culture exerting significant influence (Eisenhardt &
Martin, 2020). Research in this domain underscores the significance of agility and the capacity to manage extensive
information within time limitations.

Behavioural perspectives have become significant in comprehending decision-making, especially in uncertain and
rapid environments. Heuristics and biases, as identified by Tversky and Kahneman (1974), can facilitate or obstruct
decision-making in high-pressure scenarios. In China, the collectivist culture and focus on relationships (guanxi) add
complexity to the decision-making process (Zhang et al., 2022). Cultural aspects frequently shape leaders' perceptions of
dangers and possibilities in a dynamic context.

Notwithstanding these developments, a scarcity of quantitative studies particularly addressing China's high-velocity
markets persists. Current research predominantly utilises qualitative approaches, resulting in a deficiency in the empirical
validation of hypotheses via rigorous statistical analysis. This study fills this gap by employing regression analysis to
determine the behavioural and organisational elements affecting decision-making in the Chinese setting. This approach
connects theoretical insights with practical applications, enhancing comprehension of strategic decision-making in a
highly dynamic market.

3. Research Method

The research utilises a quantitative methodology, particularly regression analysis, to ascertain the determinants affecting
decision-making processes in China's rapidly evolving marketplaces. The research aims to identify trends and links by
analysing data from business leaders and managers, offering actionable business insights. This study is essential as it
enhances the current literature and provides practical insights for organisations aiming to succeed in China's competitive
environment.

3.1 Research Design

This research utilises a quantitative design to examine the behavioural factors that affect strategic decision-making in
high-velocity markets in China. A cross-sectional survey gathers data from business leaders, managers, and decision-
makers in diverse industries. The research design aims to identify relationships between behavioural variables, such as
risk tolerance and cognitive biases, and decision-making outcomes, employing regression analysis as the primary
statistical method.

The independent variables include behavioural factors, including risk perception, overconfidence, and reliance on
heuristics. The dependent variable is the effectiveness of strategic decisions, assessed through performance indicators
such as market responsiveness and profitability. Control variables, including industry type, company size, and leadership
experience, are incorporated to address contextual variations. The regression model is designed to evaluate hypotheses
concerning the impact of behavioural factors on decision-making effectiveness. The selection of a quantitative design
guarantees that the results are generalisable and statistically sound. A structured questionnaire employing validated scales
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is utilised to guarantee the reliability and validity of the data. Data collection involves online surveys and interviews with
key respondents, ensuring diverse representation across industries and regions in China.

3.2 Population and Sample

This study's population comprises business leaders and decision-makers in high-velocity markets in China. Industries
such as technology, e-commerce, and financial services experience frequent changes in the external environment. The
sampling frame is developed using professional networks, industry databases, and organisational directories to guarantee
thorough coverage.

A stratified random sampling method is utilised to guarantee diversity regarding industry, organisational size, and
geographical location. The sample size is established through power analysis, aiming for at least 300 respondents to
ensure adequate statistical power for regression analysis. The sample size is sufficient for identifying medium to large
effect sizes, considering the number of variables in the regression model. The sample is stratified by industry and region
to ensure representativeness, reflecting the diversity of China's economic landscape. Technology and e-commerce are
concentrated in cities like Shenzhen and Shanghai, whereas manufacturing is predominant in regions like Guangdong.
The sampling strategy ensures that the findings are reliable and representative of the broader population.

3.3 Instrumentation

A structured questionnaire serves as the primary data collection instrument to capture the behavioural and contextual
factors that influence decision-making. The questionnaire comprises three sections: Section A focuses on demographics,
Section B addresses behavioural variables, and Section C evaluates decision-making effectiveness.

The questionnaire is subjected to a thorough validation process, which includes pilot testing with a limited sample
of respondents to verify clarity and relevance. Cronbach’s alpha assesses scale reliability, with a threshold of 0.7 or higher
deemed acceptable. Data is gathered via online survey platforms and in-person interviews, employing measures to ensure
data quality and reduce response bias. Descriptive statistics, correlation analyses, and multiple regression techniques are
employed to analyse the data, yielding a thorough understanding of the relationships among variables.

4. Findings and Discussions

The regression analysis demonstrates that Risk Tolerance significantly and positively influences Decision Speed and
Organisational Performance, with beta coefficients of 0.35 and 0.42, respectively. This indicates that individuals with
higher risk tolerance tend to make more rapid decisions and enhance organisational performance, particularly in the
dynamic and uncertain contexts of high-velocity markets. Risk Tolerance did not significantly influence Decision
Accuracy, indicating that although risk-taking may expedite decision-making and enhance performance, it does not
inherently increase the accuracy of those decisions.

Table 1. Regression Results for Behavioral Factors on Strategic Decision-Making Effectiveness

Behavioural Factor Decision Decision Accuracy  Organisational Significance (p-
Speed (B) B Performance (f) value)
Risk Tolerance 0.35% 0.12 0.42%%* <0.05
Overconfidence 0.05 -0.29%* -0.23* <0.01
Reliance on Heuristics 0.28* -0.18* 0.11 <0.05
Herding Behaviour -0.21 -0.16* -0.30%** <0.05

Conversely, overconfidence adversely affects decision accuracy (B = -0.29) and organisational performance (f = -
0.23). This finding indicates that overestimating one's ability to make accurate judgements in volatile markets can result
in suboptimal decision-making outcomes. Overconfident decision-makers frequently exhibit reduced accuracy and may
struggle to adjust to changing market dynamics, resulting in diminished overall performance (Chen et al., 2023; Wang &
Li, 2023).

The analysis indicates that reliance on heuristics positively influences decision speed (B = 0.28), implying that
decision-makers employing mental shortcuts can swiftly reach conclusions. Nonetheless, this results in a decrease in
Decision Accuracy (B = -0.18), suggesting that although heuristics may expedite decision-making, they frequently
compromise reliability. This aligns with prior studies that emphasise the trade-off between speed and accuracy in
decision-making when under time constraints. Finally, Herding Behaviour was identified as having a detrimental impact
on Decision Accuracy (B = -0.16) and Organisational Performance (B = -0.30). This finding supports the notion that
imitating the actions of others in fast-paced markets, influenced by social factors or the fear of missing opportunities,
may result in less-than-optimal decision-making. The inclination to conform to group behaviour frequently leads to less
accurate decision-making and can impede long-term organisational success (Chen et al., 2023).
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5. Conclusion

This research examines the influence of behavioural factors on strategic decision-making within high-velocity markets,
with particular emphasis on China's distinct economic and cultural context. Regression analysis revealed that behavioural
traits, including Risk Tolerance, Overconfidence, Reliance on Heuristics, and Herding Behaviour, significantly impact
critical decision-making outcomes such as Decision Speed, Decision Accuracy, and Organisational Performance. The
findings enhance the existing literature on strategic decision-making by highlighting the significance of comprehending
behavioural dynamics in rapidly evolving contexts. The study indicates that risk tolerance and heuristics can enhance
decision-making speed. However, they may also detrimentally affect decision accuracy, highlighting the necessity for a
careful equilibrium in fast-paced markets. Overconfidence and herding behaviour were impediments to accuracy and
performance, underscoring the dangers of overestimating one's judgement or conforming to group behaviour in uncertain
market conditions (Chen et al., 2023).

5.1 Implementation

This study's findings hold practical significance for managers and decision-makers in high-velocity markets.
Organisations should cultivate an environment that promotes a calculated approach to risk-taking, as increased risk
tolerance has been demonstrated to enhance decision speed and organisational performance. Leaders must remain aware
of the detrimental impacts of overconfidence on decision accuracy and organisational performance, ensuring that
decisions are informed by adequate market information and grounded in realistic expectations. Organisations can mitigate
the adverse effects of herd behaviour by fostering independent decision-making and critical thinking among teams,
especially in dynamic environments where conformity may result in suboptimal outcomes. Decision-makers can leverage
heuristics to enhance the efficiency of decision-making while also instituting safeguards to maintain accuracy (Chen et
al., 2023; Wang & Li, 2023).

5.2 Future Research

This study provides important insights into the behavioural factors affecting strategic decision-making in China's high-
velocity markets, yet it also highlights several potential avenues for future research. Further studies could investigate the
impact of cultural factors unique to China, including collectivism and Confucian values, on decision-making behaviours
and outcomes in dynamic markets. Future research should investigate the impact of digitalisation and technological
advancements on business operations in high-velocity environments. Longitudinal studies may yield valuable insights
into the long-term effects of behavioural traits on organisational performance, especially in fast-changing sectors such as
technology and e-commerce. Finally, comparative studies among various emerging markets may reveal both universal
and context-specific behavioural patterns, thereby enhancing our comprehension of decision-making in diverse global
contexts (PLOS ONE, 2024; Wang & Li, 2023).
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Appendix: Questionnaire

Section A: Demographics

This section collects basic information about the respondents to help analyze their background and contextualize the data.

1. Age:

o Below 30

o 30-39

o 4049

o 50 and above
2. Gender:

o Male

o Female

o Prefer not to say
3. Education Level:
o High school diploma
o Bachelor's degree
o  Master's degree
o Doctorate
o Other (please specify):
4. Position in the Organization:
o Entry-level manager
o Mid-level manager
o Senior manager or executive
o Business owner
5. Industry:
o Technology
o E-commerce
o Financial services
o Manufacturing
o Other (please specify):
6. Organisational Size (number of employees):
o Less than 50
o 51-200
o 201-500
o More than 500

Section B: Behavioural Variables

This section measures behavioural factors such as risk tolerance, overconfidence, and reliance on heuristics using
validated scales.

Risk Tolerance (adapted from the Risk Propensity Scale)

Instructions: Indicate the extent to which you agree with the following statements on a scale of 1 (Strongly Disagree) to
5 (Strongly Agree).

1. Tam willing to take significant risks to achieve substantial rewards.

2. Itend to avoid risks whenever possible. (Reverse-coded)

3. Taking calculated risks is essential for success in my industry.

4. I feel comfortable making decisions even when the outcome is uncertain.

Overconfidence (adapted from prior studies on self-assessment)
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Instructions: Rate your agreement with the following statements on a scale of 1 (Strongly Disagree) to 5 (Strongly
Agree).

I am more confident in my decision-making abilities than most of my peers.
I often rely on my intuition when making strategic decisions.

I rarely question my initial judgement once I have made a decision.

I believe my past decisions have been consistently effective.

bl e

Reliance on Heuristics (adapted from the Cognitive Reflection Test)
Instructions: Rate the following statements on a scale of 1 (Strongly Disagree) to 5 (Strongly Agree).

I often rely on experience and intuition rather than detailed analysis.
Simplified rules or mental shortcuts help me make decisions quickly.

In high-pressure situations, I rely on “gut feelings” more than data.

I prefer methods that minimise time and effort, even if they lack precision.

bl NS

Section C: Decision-Making Effectiveness
This section captures the outcomes of strategic decision-making, focusing on speed, accuracy, and performance.

Instructions: Indicate your agreement with the following statements on a scale of 1 (Strongly Disagree) to 5 (Strongly
Agree).

My strategic decisions are often implemented quickly without delays.

The decisions I make consistently align with organisational goals.

My decisions contribute to measurable improvements in organisational performance.
I often gather sufficient information before making strategic decisions.

My decisions are well-received by team members and stakeholders.

I feel confident that my strategic decisions provide a competitive edge.

Sk W=

307



	2. Literature Review
	4. Findings and Discussions


